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MPM: 30 Years Dedicated to Healthcare Investing6

¹ Companies with MPM as original lead investor since 1997 through June 30, 2022. A list of approved drugs is available upon written request.
² Companies created by MPM January 2010 – June 2022 where MPM was a co-founder or lead founder. MPM’s strategy did not focus on company building prior to 2010.
³ MPM AUM as of June 30, 2022.
⁴ Past performance is not indicative of future results. Represents 58 M&A and 59 IPO events 1997 – June 2022.
⁵ Represents donations made via impact investing through March 2022.
6 All of the MPM information provided on this slide is inclusive of the activities of MPM Asset Management LLC and its affiliate, BioImpact Capital LLC
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Bringing transformative therapies 
to patients in areas of highest unmet medical need

Innovating 
in science and business 

Creating companies
with our internal team of MPM Entrepreneurs 

Proven investor

Committed to impact

39²
Companies

Founded
by MPM
since 2010

100+⁴
M&A and 
IPO Events

~$3B³
Assets Under 

Mgmt28
Investment 

Professionals

~$35M⁵
Impact 

Donations

54¹
Drugs Approved

in MPM Led  
Companies



$268M
Sep. 2020

MPM Recent Public Offerings at NASDAQ¹
~$2.7B capital raised in public markets by MPM portfolio in 2020 / 2021

¹ Past performance is not indicative of future results. The above list represents companies founded or invested in (as a private company) by MPM Asset Management LLC and/or its affiliate BioImpact Capital LLC, where the company actively 
raised capital in the public markets during 2020 and 2021.  Please see “Important Disclosures” for additional information.
² AlloVir is a subsidiary of portfolio company ElevateBio LLC.

2 |

7 Secondaries8 NASDAQ IPOs

$253M
June 2020

$230M
July 2020

$97M
Oct. 2020

$143M
July 2020

$140M
Jan. 2021

$115M
Jan. 2021

$168M
Jan. 2021

$173M
Feb. 2021

$120M
May 2021

$287M
Jan. 2021

$318M²
Aug. 2020

$209M
Nov. 2021

$101M
Nov. 2021

$57M
Feb. 2021



Boston/Cambridge: The World’s Top Biotech Hub

Globally recognized medical 
ecosystem

• Harvard Medical School: #1 in US1

• Massachusetts General Hospital: 
#1 research hospital in US2

• Dana Farber Cancer Institute: 
world-leader in cancer care

Top research universities
• Harvard and MIT: #1 and #2 

universities globally1

• Most top translational 
researchers by patents globally4

• Highest per-capita NIH funding in 
US3

Industry leaders in drug 
development

• 1,000+ biotech companies5

• 18 of 20 large pharmaceutical 
companies with local facilities6

Concentration of talent and capital
• Highest concentration of life 

science talent in North America7

• $12.3B invested in 2021 in Boston 
biopharma8

• Headquarters of large public 
investors (Fidelity, Wellington)

Boston/Cambridge
Headquarters

1 US News 2022 Ranking. 2 www.MassGeneral.org. 3 MassBio Industry Snapshot PDF. 4 Top 20 translational researchers of 2020, Nature Biotechnology. 5 www.yahoo.com/now/boston-
named-worlds-top-biotech-122424885.html. 6 www.FiveThirtyEight.com. 7 2021 Life Science Real Estate Outlook, JLL. 8 SVB Healthcare Investments and Exits 2021.
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Chris Bardon, M.D., M.B.A.
• Manager of OIF public securities and 

BioImpact Equities
• Former Healthcare Analyst, Fidelity
• Board of Fellows, Harvard Medical 

School; Trustee, AACR Foundation
• M.B.A., M.D., Harvard University

MPM Investment Team
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Luke Evnin, Ph.D.
• Lead investor in CoStim, Pacira, Potenza
• Chairman, Scleroderma Research 

Foundation 
• Ph.D., University of California, San 

Francisco

Ansbert Gadicke, M.D.
• Lead investor in Pharmasset, Idenix, 

ElevateBio/AlloVir, Orna Therapeutics, 
ReNAgade Therapeutics

• Board of Fellows, Harvard Medical 
School; Research Advisory Council of 
Massachusetts General Hospital

• M.D., J.W. Goethe University

Ed Hurwitz, J.D., M.B.A.
• Former Director, Alta Partners
• J.D., M.B.A., University of California, 

Berkeley

Emily Gaudiano, Ph.D.
• Ph.D., Harvard Medical School

Terri Lee, Ph.D.
• Ph.D., University of California, San 

Francisco

Devin Quinlan, Ph.D.
• Ph.D., Massachusetts Institute of 

Technology

Kristen Laguerre, M.B.A.
• CFO & COO 
• Former startup CFO, Cullinan
• Former CFO, Atlas Venture
• M.B.A., Boston University

Uciane Scarlett, Ph.D.
• Board Member, Massachusetts Life 

Science Center
• Ph.D., Dartmouth College

Legal

Todd Foley, M.B.A.
• Lead investor in Semma, Selexys, 

Rhythm, Repare
• Trustee Advisory Board, Beth Israel 

Deaconess Medical Center
• M.B.A., Harvard Business School 

Alim Ladha, Ph.D.
• Ph.D., Massachusetts Institute of 

Technology

Detlev Biniszkiewicz, Ph.D.
• Co-founder and CEO, NextPoint
• Former CEO, Surface Oncology
• Formerly at AstraZeneca, Novartis
• Ph.D., Massachusetts Institute of 

Technology

Brian Goodman, Ph.D.
• Board Member, Orna Therapeutics, 

Start-up Head of BD
• Co-Founder, Aktis Oncology, Start-

up COO
• ReNAgde Therapeutics, Start-up 

Head of BD
• Ph.D., Harvard Medical School



MPM Entrepreneurs:  The Secret Sauce

¹ David Hallal serves as an Advisor to MPM.
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Corporate Strategy & 
Commercialization

Clinical Development
& Regulatory

Intellectual
Property

Research

Patrick A. Baeuerle, Ph.D.
Immuno-Oncology  

Mitchell H. Finer, Ph.D.
Gene / Cell Therapy  

Tom Barnes, Ph.D.
RNA / Gene Therapy  

Andy Scharenberg, Ph.D.
Gene / Cell Therapy 

Pankaj Bhargava, M.D. 
Immunotherapy  

Wendy Young, Ph.D.
Small Molecule Drug Discovery

Pete Smith, Ph.D.
RNA Therapy

Matt Roden, Ph.D.Greg Sieczkiewicz, J.D., Ph.D.

Elizabeth Stoner, M.D.

Briggs Morrison, M.D.

David Hallal¹

MPM Entrepreneurs/Executive Partners are full-time resources for the investment team, supporting:

• Company creation

• Portfolio operations (e.g., initial executive roles)

• Investment decisions

• Deal flow

Differentiated
Expert Partnership 

Model



 Initial start-up team 
assembled by MPM, 
often with:

• MPM Senior Partner as 
Chairman

• MPM Entrepreneur as 
CSO and/or CEO

• MPM Entrepreneur as 
Chief IP Counsel

• Additional MPM support 
in BD

SyndicatingStaffingIntellectual 
Property

ValidatingSourcing 
Academic 

Science 

MPM Capital Team

 Prototype and 
execute early
“killer” experiments

 Validate academic 
results with 
independent labs 

 MPM assembling the 
syndicates for Series A 
and beyond – focus 
on value added 
beyond capital

• Strategic partners

• Value added private 
investors

• Crossover investors at pre-
IPO stage

 Deep relationships 
across the academic 
ecosystem

• Strategic partnerships

 In-house IP counsel
 Licenses from top 

academia

MPM’s company creation maximizes success from early research to clinical proof-of-concept

MPM’s Company Creation Model
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Oncology Companies I Founded and Built During My Past Seven Years at MPM

• Four Public
• One Sold
• Two private

• T cell engagers for 
improved tissue 
penetration (Harpoon)*

• Conditional T cell 
engagers (Maverick)*

• Novel T cell therapy 
called TRuC-T cells 
(TCR2)*

• Conditional cytokines 
(Werewolf)*

• Alpha radiotherapies 
(Aktis)*

• New checkpoints (iOmx)
• Modality-agnostic 

pipeline of oncology 
drugs (Cullinan)*
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*Based on own patents

https://www.google.com/url?sa=i&url=https%3A%2F%2Fwww.finanzen.net%2Fnachricht%2Faktien%2Faktis-oncology-announces-72m-series-a-financing-to-advance-breakthrough-radiopharmaceuticals-to-treat-solid-tumors-9928564&psig=AOvVaw0eyo_xTkXFSplJeT2SAOhM&ust=1617215369759000&source=images&cd=vfe&ved=0CAIQjRxqFwoTCOiovvDS2O8CFQAAAAAdAAAAABAD
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Case Study:  Cullinan Oncology, Inc.

Diverse Mechanisms 
of Action

Diverse Tumor 
Indications and

Patient Populations

First-in-Class
and/or Best-in-Class
Compelling Single-

agent Activity

•Small Molecules 
•Biologics: Monoclonal antibodies, 
bispecific antibodies, fusion proteins

•Kinase inhibitors
• Immuno-oncology/ immune 
agonists

•Protein degraders

•Pan cancer
•Solid tumors
•Hematological malignancies
•Niche indications

Agnostic of Drug 
Modality

- Founded in 2016
- NASDAQ listed since 2021
- Located in Cambridge, MA
- Ca. 60 employees
- Virtual  --no labs
- Three clinical-stage programs
- Five preclinical programs
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9

Origin of ProgramProgram (Subsidiary/Project)
Modality / MOA

Discovery / 
Lead 

Optimization
IND-Enabling Phase 1 Phase 2 Pivotal

Cullinan Oncology’s Pipeline

CLN-081 (Pearl)
EGFR ex20 inhibitor

CLN-049 (Florentine)
FLT3 x CD3 bispecific

CLN-619 (MICA)
Anti-MICA/B IgG1

CLN-978 (Peridot)
CD19 X CD3 X HSA trispecific

CLN-617 (Amber)
Collagen-binding IL12-IL2 fusion protein

Opal
PD-1 x CD137L fusion protein

Jade
TCR-based therapy targeting a senescence and 
cancer-related protein pMHC complex

HPK1
Potentially first-in-class protein degrader

Pan-
cancer

R/R AML and MDS

Pan-cancer

Pan-cancer

B-cell ALL, NHL

HPV+/Rb- Cancers

Pan-
cancer

*ex-U.S. Rights retained by Taiho
** see slide 52 for additional information

NSCLC with EGFR exon 20 insertion mutations
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Key Factors for Building Companies

Compelling science

From elite universities and research institutions

People, people, people

Experienced serial entrepreneurs
Savvy investors
Seasoned drug developers 
Great academic partners

Geography

Advantage for locations having highest density of biotech companies, potential employees, investors, and 
academic centers

The Cullinan Model for Germany?

Not one newco for each program but one newco collecting multiple programs
Confidential & Proprietary10 |



Important Disclosures
1. This presentation is for informational and educational purposes only and does not constitute an offer to sell or a solicitation of an offer to buy any securities.
2. Neither the written presentation, nor the oral presentation, or the two combined, should in any way be interpreted as investment advice. Past performance is not indicative of future results.
3. Certain portions of this presentation include information regarding portfolio companies and key assets in development. Specific information related to each of these presented portfolio companies, and in some cases,

information regarding asset development, strategies, theories, and other information is obtained from the portfolio company in question. While MPM may have access to the management and operations of each
portfolio company, the information provided herein with regard to these portfolio companies is still nonetheless based on information provided by portfolio company management. While believed to be reliable, such
information is not necessarily independently verified by MPM, and accordingly, such information should not be relied upon in making any investment decisions.

4. The verbal presentation of these materials will be conducted by various members of MPM’s staff. In some instances, information about a particular investment may be presented by a representative of that portfolio
company. The remarks of portfolio company representatives have not been pre-approved by MPM. For all speakers, whether associated with MPM or a portfolio company, the commentary presented by these speakers is
not necessarily the opinion of MPM, and instead represents the opinions and beliefs of the speaker. Such commentary should not be relied upon or otherwise interpreted as the rendering of investment advice.

5. This presentation contains information regarding the opinions and beliefs of the Firm regarding the subject matter presented, and neither MPM nor any portfolio company guarantees the value of completion of any goal,
or the value of the given portfolio company should one of more goals be met.

6. Certain statements in this presentation are based on information that is deemed valid as of the date of the presentation. Changes in circumstances, even minor ones, can materially alter the economic outlook, the
outlook for a given portfolio company.

7. Such offers will be made only pursuant to a confidential private placement memorandum (each, a “Memorandum”). This presentation is subject to the more complete information contained in the Memorandum and is
qualified in its entirety by the Memorandum. This presentation should not in any way ever be construed as a complete discussion of any investment program. Rather, it is intended to be an informational discussion
regarding investments held in various funds managed by MPM. Prospective investors should carefully read the relevant Memorandum including the "Risk Factors" section therein before making any investment decision.
Investment in a private fund involves a high degree of risk and is suitable only for sophisticated investors. No assurance can be given that any fund managed by MPM will achieve its investment objectives or avoid
substantial losses including loss of principal.

8. This presentation is confidential and is intended solely for the information of the person to whom it has been provided. It is not to be reproduced or transmitted, in whole or in part, to third parties, without the prior
consent of MPM. The information contained herein is not generally known by the public. By receiving these materials, recipients agree to maintain all information contained herein strictly confidential and not to disclose
the information to anyone, except within the recipient’s organization and need to know such information and who are bound by duties of confidentiality or as otherwise required by law. The information presented and
contained herein may not be reproduced or redistributed for any other purposes without the prior written permission of MPM. By accepting delivery of this presentation, the recipient thereby agrees to keep it
confidential and return it promptly upon request.

9. Not every portfolio company in which the Firm has invested is presented herein.
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